
 
 
 
RainMaker: The New Market Leader 
A Technically Superior Product, Excellent Client Support, A Value Investment 
Jim Hammond, President RainMaker Software, Inc. 
 
Firms will gladly tell you why they chose to become our clients; we are the obvious 
choice. When compared to other industry vendors, RainMaker is the New Market 
Leader providing a superior product, excellent client support and a value investment. 
Their testimony will speak for itself. 

 
“RainMaker Software helps Robinson & Cole LLP with our growing and 
sophisticated billing needs. The flexible financial reporting and 
electronic billing features have increased our billing efficiency and 
greatly improved our ability to be responsive to clients. In fact, with 
our expanding client base, RainMaker Software has allowed us to 
address our needs for unique client billing requests without increasing 
the number of individuals in the billing department. The ability to 
reprint invoices at the touch of a button and manage collections in one 
system has provided us the ability to make strategy-focused decisions. 
Robinson & Cole’s investment in RainMaker Software has helped us 
grow and support our firm’s ever expanding needs.”  
- Peter Merriman, CFO, Robinson & Cole LLP 
 
“The bills are easier to understand and read; the entire billing process 
takes significantly less time than it used to. Also, I am saving 
approximately $8000 annually on my maintenance with RainMaker. 
For us the choice was easy.”  
- Glenn Koszka, Executive Director, ChamberlainD’Amanda 
 
“RainMaker was the best choice for us because not only did they have 
a reputation for excellent customer support, but culturally they were a 
perfect match for our firm. They are very committed to their market 
space and it is apparent in the product and in the service.”  
- Lynn Taylor, Firm Administrator, Kellogg, Huber, Hansen, 

Todd, Evans & Figel, P.L.L.C. 
 

“I chose RainMaker because of the cost, reporting flexibility and level 
of service in terms of support. All of the resources of RainMaker were 
available to my team.”  
– Brenda Barton, Director, Finance & Administration 

 
RainMaker Software, Inc. provides Financial Management, Practice Management and 
Business Intelligence to mid-to-large sized law firms. RainMaker’s premier product 
line, Platinum, provides over 25 fully-integrated modules designed to help law firms 
effectively and profitably manage and grow their businesses. RainMaker Platinum 
software was built specifically for and is highly optimized to operate on Microsoft’s® 
SQL Server 2000/2005 database platform. Platinum features an "n" tier architecture 
written completely in Microsoft® .NET Framework. 
 
Additional information about RainMaker Software, Inc. and its products can be 
obtained by contacting the sales and marketing department at 



legalinfo@rainmakerlegal.com or by visiting the company’s website at 
www.rainmakerlegal.com.   RainMaker is a Microsoft Gold Certified Partner. 
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RainMaker Software, Inc. provides proven, practical and progressive Financial and 
Practice Management systems designed to help mid-to-large sized law firms and 
legal departments effectively and profitably manage and grow their business. With 
more than 37 years of legal-specific development experience, RainMaker has 
consistently delivered stable and feature-rich, yet easy to use solutions. 
 
For more information regarding RainMaker’s products, interested parties can contact 
the sales department at 1.800.341.4012 x3413 or via email at 
legalinfo@rainmakerlegal.com. 
 
 


